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Jurisprudential Rules on Selling by Telephone Users
(A Comparative Study)

Dr. Abdullah Obaid Saeed Momen

Abstract:

The study aims to open new prospects for scholars and researchers to take advantage of
modern technologies due to the great development of communication and utilizing it
for carrying out contracts to accelerate the financial transactions . Therefore, there is a
dire need to deeply search and look for its issues and to raise the people awareness of
the legal rules . Telephone is considered one of the most important means in the modern
era, and it is conventionally and legally a considerable tool as it used for selling and
purchasing within the legal marketing. Because the basic rule of contracts is the
satisfaction between the parties and expression of this satisfaction and revealing it in an
understandable way. Additionally, the gathering's option should be regarded as long as
the speakers are still on a phone call. Thus, it is the right of each part either to decline or
assign the contract, and this is referred to as the custom.



